WS Member Spotlight

Jeffrey Wadhams
RIST Transport Ltd & AMA Transportation
Corporate LTL & FTL Sales Executive

Wadhams Enterprises is a third-generation, family-owned
transportation company founded in 1949 by Jeffrey’s grandfather, who
started out hauling dairy milk from local farms across upstate New
York. Over the years, they’ve grown into a six-division organization
providing a full range of asset-based transportation services—including dairy, petroleum, and general
freight hauling—along with a non-asset brokerage and a warehouse division. Despite their growth,
they’ve always stayed true to their roots: delivering reliable service, maintaining close relationships
with our customers, and treating their employees like family.

Today, Jeffrey oversees national account sales for their freight division, which handles both full
truckload (FTL) and less-than-truckload (LTL) shipments. His role focuses on building partnerships
with shippers across the country and providing customized logistics solutions that emphasize
dependability, communication, and efficiency. Like many in a family business, he started from the
ground up—washing trucks, driving forklifts, and learning every corner of the operation. After a four-
year stint on Wall Street as a stockbroker, he returned to the transportation world with a renewed
appreciation for the company’s values and the satisfaction that comes from moving America’s freight.

Jeffrey’s thoughts on TCNY... “Supporting TCNY (The Traffic Club of New York) is a natural fit for both
me and Wadhams Enterprises. The club brings together professionals from every corner of the supply
chain, fostering the same sense of connection and community that our family business was built on.
It’s an organization that not only celebrates the heritage of our industry but also creates opportunities
for growth, mentorship, and collaboration.

Some of my favorite TCNY events are the golf outings and networking dinners. They strike the perfect
balance of camaraderie and business development—there’s nothing like spending a day on the course
or an evening over dinner talking shop with people who share the same challenges and passions.
These events remind me why | love this industry: it’s built on relationships, trust, and shared
experience.”



